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H ello and welcome to the first issue of The 428 Update.

The 428 Update will show you how a newsletter can become one of the
most powerful marketing tools your business can have. And just when you
thought things could not get anymore exciting, The 428 Update will also
include a peek at all of the behind the scenes shenanigans at the office of
428 Publishing Services.

428 Publishing Services are newsletter specialists and we had our humble
beginnings in the spare room at my house and have recently moved to a
small cottage in Romsey, Victoria.

We have settled in nicely and hosted a ‘Pizza & Wine Night’ this month for
family, friends and associates to come and check out our new digs. We
have included some gorgeous pictures of ourselves and some attractive
guests.

You will also find inside these pages ideas on creating a mailing list for
your newsletter, some great marketing suggestions and some writing and
vocabulary tips. But we think your eyes will keep being drawn back to the
stunning pictures of us. Ours do.

We hope you enjoy the first ever issue of The 428 Update and for more
information on 428 Publishing Services check out
www.428publishingservices.com.au

Lynda Cahill

428 Publishing Services Lynda Cahill and
Jayde Irons of

Phone: 0438 025 181 428 Publishing Services.
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Newsletter Editor
Lynda Cabhill
Ph: 0438 025 181

Marketing Director
Jayde Irons
Ph: 0401 434 227

428 Publishing Services
130 Main Road
Romsey

Victoria 3435

info@428publishingservices.com.au

www.428publishingservices.com.au

The 428 Update is published monthly
and distributed with the aim of
informing readers of the benefits of
newsletter production and to promote
the services of 428 Publishing
Services.

If you would like a newsletter produced
for your business, club or association,
contact us at:

info@428publishingservices.com.au

©2009 by 428 Publishing Services

The 428 Update

428 Pizza and Wine Night

428 Publishing Services hosted a Pizza and Wine Night during
September at our office in Romsey. A great time was had by all and
we partied into early the next day. We will be hosting another one very
soon so watch this space for more details .
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| A newsletter can be one of your most powerful marketing tools. But to be effective, your newsletter should be
1 sent out consistently so that your business is the first one to come to your potential client’s mind when they

| require the service you provide.

|

| However some people have difficulty putting together a list of potential readers. If you can’t think of who to
I'send your newsletter to, then try out these ideas to build up your mailing list

Use your website -Put a subscription box on your website so that visitors and clients
can join up

Business cards- Collect business cards from everyone you meet and put their details
down on your mailing list

A subscription book in your office/shop  -Keep it visible in a handy position to make it
easy for customers to sign up. Try leaving it in your waiting room or on your counter if
you have one.

In correspondence -A subscription note/link at the bottom of emails or with invoices you
send out

Previous clients -Look through your invoice book for past clients and send them your
newsletter so that they remember you

Your current network -Send your newsletter to family, friends and associates and ask
them to send it on to anyone they think might be interested.

1 When you are sending out your newsletter, be sure to give readers the option of unsubscribing - you don't

| want to be accused of sending SPAM.
I

| If you have a newsletter that is full of great content, your readers will look forward to receiving it and your mail-
! ing list will grow without any effort.

If you have a website and you want to know if the
content has a strong customer focus or whether you
are talking about yourself too much then check out
www.futurenowinc.com

This website takes only a few seconds to determine
what percentage of your content is geared towards
your clients needs.
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Five Marketing Tools Every Business Should Have:

A Marketing and Networking Plan -so you have a map of where you are going and a plan of action
detailing how you are going to get there

A Business Card -to give to everyone you meet so they remember who you are and what you do
A Website -to showcase your skills, talents and knowledge.

A Newsletter -to remind your clients of how great you are and to keep you in the back of their minds for
when they need you

An Elevator Statement -so that you can describe to anyone you come across, clearly and concisely,
exactly what it is you do and how great you do it!




